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ABSTRACT

This study aimed to 1) examine the motivations that influence the travel decision-making
process based on TikToker-generated content among Thai Generation Z tourists, and 2) investigate
the overall travel decision-making process shaped by TikTokers within this demographic group. A
sample size of 400 respondents was selected using convenience sampling, exceeding the minimum
required sample of 384 to ensure data accuracy. Data were analyzed using descriptive statistics,
including mean and standard deviation, and multiple regression analysis. Hypotheses were tested
using the F-test, and mean scores were interpreted according to predetermined criteria.

The results indicated that most respondents were female, aged between 22 and 24 years,
with an average monthly income and expenditure ranging from 10,001 to 20,000 Baht. Their
primary motivations for travel included learning about local culture based on personal interests
and a preference for solo travel. Motivations influencing travel decisions were rated at a high level
(mean = 3.92). Similarly, the overall travel decision-making process influenced by TikTokers was
also rated high (mean = 3.97), with the highest-rated item indicating that tourists were likely to
decide to travel immediately after watching a TikToker’s video. Multiple regression analysis
revealed that four motivational factors significantly influenced the travel decision-making process
at the 0.01 level of significance: TikToker credibility, number of followers or popularity, a friendly
and approachable public image, and the knowledge or in-depth information presented. These four

variables collectively explained 77.5% of the variance in travel decision-making (R? = 0.775).

Keywords: TikTok, TikToker, GenZ, Tourism
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Tuvssnunanlesuladoadifeilaiunnudeslugaida TikTok farfunoundinduifidnsnig
diulasafianlulan waglafuanuunsnasesiaaudn Insianzlunguuleeu Generation Z Jagiy
TikTok fixlseusneidieuninnat 1,000 auauvilan uagdamneazvereidu 2,000 aruaunigludud
WA, 2568 MnUTIQUIIIERINa11 TikTok aznaneiuunaniesuludeaiifefiisnsinaivlngsiian
wagiiduouglenuannidusuduiidvedian

Jadudrfnyfianasuauiouves TikTok Ae miﬂizqﬂﬁisgmﬂuiaﬁﬁiyigwizaﬁs@: (Artificial
Intelligence: Al) LLazmsL'%&JugﬁuaaLﬂ?m (Machine Learning) Iumﬁmiwﬁwqamiwﬁ%ﬁu Fumnsideu
g n1snagnla mangava Waufssreznanisiury SamslnszuvamsadmdenideniuasUsuunsiln
“For You” Tnaemmaasiunruavlaanizyanalaogisusudt aadnsagdanarisiilu TkTok naneudu
Yonsiiosrnsnn o annsalaienifnguidmanslalanss nsouamanisiusLuTualunI el

Usgavignn 8nnsdadenan1sasnedniinisilaiunuuagdnsin1siudeuntu (conversion rate) Mgeniniile
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Wiguiunsdeaisnisnainkuusasy dadnlyisn1sviesdasn (hard sell) onvasnennugdnneniulumy
HUSLAA (Quinn Schwartz, 2025)

luvugiAgtu gUSLAANGY Generation Z Favisnefiayiiiinsyyminad w.e. 2538-2553 (a.A. 1995-
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2010) HﬂmmﬁuﬂﬁjmﬂizmﬂiﬁﬁmmﬁﬁﬁzgmqLﬂiﬂgﬁaaéwéq ﬂﬁjuﬁﬁﬁaqmangjmmmmmu wazdl
srunanislaaefinduneiiios Tag Business Insider 51891421 Gen Z flunanislaanesiunin 1.4 au
51uﬂaam§aw%'§ﬁaﬂ ﬁu’aé’ﬂLﬁuﬂéuﬁiﬁﬂméﬁwizaumiﬁﬂ nsledin wasnsveadisanniduiives Gen
7 inlalo@eailie Tnoawy TikTok iuumasmumussiumalanunisiiums lunesiduaanuiieadio
Tyl 9 ns3iUsEauNITalaSe MIauRUNEAULUUBAvEY 1y msvesiiinvdeidivrtuluuniigame

nagAIUNNSIRaNAUNSUYARRlNaTn 817 Liteu A3 w3aAToUATY (FUY UNIBNNG, 2023)
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Tunquyuslna Generation Z MsiduadsiFasfnwunumves TikTok lugugdenansiddvsnanonissus
nsfiausan uazmisindulaneadlen tioassesrmuglvafiaunsoiluvssgnalylunudomanismain
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2. 9UTeEIAYINITINY
2.1 \eAnwiusegslanidnananszuiunisindulalunismesiieaniu TikToker vostinnaaiien
Gen Z ¥l

2.2 wWadnwnszuiunsinaulalunisnaadieniu TikToker ¥astinnaaiien Gen Z ¥13lne

3. duNRAFIU

3.1 anuuanaszineladsyszvnsmansiudnuaznsmeadieafiveulungy Gen Z fiuanmng
fuasmalmAnnszuiumasnaulalunsmesdleam TikToker fwnnmaiu

3.2 usagdlalumsdndulanesilenidvnanenszuiunisdndulalunismeadioania TikToker Tu

uwanlasu TikTok suaaﬂajm Gen Z

4. nvumussunsswaz U ATefiieives

4.1 ussgdlalumsindulanaaiien

prunaularesneuug vanei audnuusmiesnUszney veutemimeunsuuumanedide
Seuosula Fenunsafgaanuaulavesey asng arssiivla wegnseaulniinanunoniafiuma
yeufien Tadedinarudunssduddnd fsvdnanenginssunsdinaulavesyuilnagaiaa lsianenay
Generation Z dufiula wmsantumsuilnafosuuuuidleduuazidonidlnnou (nteractive Content)
Usznavlumeussgaiifentunnuuaulavesneunue 7 ussgdla laun
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2. wssgdlannnisassmoumuasznouawlnnaula mslunwiifinunmgs sy nassassassn
wazesaUsznavAalivingan aunsanseuoITaNTUINTBIKTY uaraT AT IANADINSIUSEAUN S0l
wudruluidom (Kim & Fesenmaier, 2017) m‘wﬁmmmLLazam%aﬁSw%Wfﬂaéﬁauﬁﬂéaﬂﬂs%’ugﬁlmm
YOIUNAMBITE?

3. wsegslamuiinuenaya/n1siidue AumuARIEWEsTITNwE N AeasTitaiau fiides
wiaula uarlvnfengay aunsoarsaugdndenlostugsunasiiunuuidefiovesuoya (Frost
et al., 2020) Maiai3es (Storytelling) e lnyausAniaumniuszaumsunmesdleafignaieven

4. wssgdlalumuuannavesneumun iemiifiaruutaniya (Novelty) violudn Audsiiyy
\ABLTININDY A1L1T0NTEAUAYIIEINTOENABS (Curiosity) BaiTu usegslaitugun1edniven (Daniel E.
Berlyne, 1960) TuuFunnisveadies armudanlnuens wannisinausunamoaieitluduiisdn
(Hidden Gems) vioRanssuianziud lunegniiausludonszuandn

5. wsagdlafidoninssfuanuaulasiuyana grufiuurlunaulauaznovaussnaneu muni
aonRnosiuATINTEULAYANTBLTRIAULDY (Li et al, 2021) MsUfuidieniln aamﬂgaaﬁumjmﬂmma
(Audience-Centric Content) azagifislomafinuazia usssuaalalunnfums

6. wssgslanmislymaiansfanefiunfinniu nslsdongmsianefivazay W nanm
dosUszneu uaznisianFesmenimiiaulua mefiueruiudwesyiil gruesinfaniune (Oh et al,
2022) winfiamiamefiranunsnasesuaisa way shilvussaunsasuriieassiilosmuu

7. ussgdlannnsludsanasidornaisdndunszua Beanamiernadiiadladu anuiey
(Trending Sound) VLLNEANDIN A1U1TOLANANTITNEYDIRDUNUANIY THUURUELN (Algorithm) ey
ﬂizé;yummgﬁﬂﬁéauéwmqé’mmmr;;szm (Hu et al,, 2023) PuAdBaunsPaIATaUsEaMdUa (Sensory
Marketing) S5 idpainass] ma&iamimjuazwqaﬂiﬁmmsﬁ@?{ﬂﬁmaﬂéu’%lmaéwﬁﬁaﬁﬁzg

4.2 vqufinszurumsdndulavesyulon

unanwosy TikTok lf;ﬂm‘aLﬁuﬁaﬁmuaaulaﬁﬁﬁwuwméﬁﬁ@ﬁawqaﬂiiumaqﬁﬂﬁaﬂLﬁs’si;ﬂmi
Tnsianiznau Gen Z fnuesiunislelnduaiifodueiediondnlumsaumvsyauazdndulanunis
yeuiled ATvesanUssuw Bunsiiay uazan (2025)

uen9Ni n1sdoansuu TikTok Searmnmieihiluiuguilaa Wosrnidevswauannidunis
as19lneyl9911939 (User-generated Content) dsvilmiAnauzdnideiolaunnnainislasanidandee
fialu maauelugUuuuinledufiuunmiasidesdmonmeneausssmaesiiinlaosenaudasans

nsasenuaslanazidentyuInis (Purchase Intention) vesnaulving
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N19Ma1A Tuuwﬁ’jﬂﬁwwqaﬂiwéﬁim mifsdeianilaeduisnseuiunisdnduladossadussuy
Usznaumg 5 %umawﬁﬂﬁlﬂﬁuﬂsauﬁmﬁﬁzy lown
1. mi%’ugmmgaqmi (Need Recognition): %umaumﬂﬁ;;ﬁimmwﬁﬂﬁqﬂigmw%ﬁmm
pasnsfimesla¥unsmeuaues lwu sAndenunsuarosninrou shlnAneumesniafiumsmeadie
2. M3AuMIaYa (information Search): WoAunoIN1sAndY HUlnATENMTEYATIN
wnaans 9 sennely (@nUsvaunisalluedin) wazateuen (ndelawan, dumesids, iew, aseuns)
Wlevnmaidendivsnzan
3. nsUszifiunnaden (Evaluation of Alternatives): guilnaaziiivayadilauifiansan
Wisuifisumadensns o Aifley i Wisuisuanuiineadivaunazundunaressian Aanssy uazay
GRINHY
4. n3sadulade (Purchase Decision): WiaUszifiumadenua guilnaazdnauladonde
AuAviouInsTinssuALRBINITINNTigR
5. anmswé’nmﬁya (Post purchase Behavior): s ngouazlzauuan ;;’U'%Im%ﬂimﬁu
avufisnela Fanadwsonduneuiiaramanenisteslusuinnuagnsuuzigau (Philip Kotler uay Gary
Armstrong, Principles of Marketing 2020)
4.3 nquiinsdaaiunimaaiisauuuwanrasuadisl
Tuina AIDA Tunismanaviaaiiieanasia
nQwi] AIDA (Attention-Interest-Desire-Action) §3asiiunseudidnlunisiasgnnginssy
nuslnaludefdria (Kotler & Keller, 2020) TikTok Asgaanuaula wuddleduiinsgdu nazauaruauls
LAYATINABINTT MBilien T Tianuiiats %ﬂgﬂ,ﬁlﬁm nsinAulaiiumg KunsuuRLUUE el
venidndunsiuns ADA Sudunseufiesunglasesiiluglyisgnnszaulndnaladumaiuiings
fuwdoann TikToker
wqwﬁ Source Credibility ttag Influencer Marketing
nguianuuniefioveyluveya (Source Credibility Theory) s¥y11 An1auiofio (credibility)
mmw’?fsnmzy (expertise) LLazmmﬁ’]ﬁq@ﬁ (attractiveness) mmmémah&meiawqaﬂﬁmmiaau%’u
sz]laagaLLazmié]’maustuaa;;ﬁIm (Hovland et al., 1953)
lotnanlyfu TikTok aflewmesfideasitusssuid inanulineda Suaugfamurieanu
floa WaAIANIUEYMIFIAY (social proof) MItiiaueveyaiTedn wu auma Atleane tRuanudaTy
nsounguiiiaonanoatunansideduauanniian influencer marketing fidvEnasensnaonisiadula
veiien (Lou & Yuan, 2019)
wqwﬁ UGT: Uses and Gratifications Theory
UGT o5u1e1 slsdeidonlounanesuifiodniumiuneanis wu Yuteyaneniien uaamu

JUANALY @5190RANWURIUNITHUNIG AARIUNTUA STUIFYNUI Gen Z 14 TikTok tNaAUMIADIUT
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‘mauﬁaﬂm 7 Bougdszaumanaienngledu uarluionausuniadiumewuuBangu (Leung, 2022) s
azﬁauﬁqmmﬁﬁ@maqLL‘wamAIa%ﬁfLumiagﬁammﬁqwdﬁmwgagaLLazUizaumizﬂ

4.4 unumas TikTok Tunnsmananaaiiien

lugnRdvia Ui”mgmiiﬁﬁaé’nﬂuaauiaﬁlgﬁaiﬁtﬁﬂmimﬁsJuLLﬂaqﬁwﬁmﬁawqaﬂiiuéﬁJﬂm
Tnsianglugaamnssumondieafiuudsraunsaluasanuunaulavesunamoadiendundn TikTok lu
gruzunanrlesifledulniuanuionesnan e waslidnniadvlaveylenugsiigalulan (Quinn &
Schwartz, 2025) 9auAuvas TikTok agfidanaifiu “For You Page (FYP)” dslyimelulad Al uag Machine
Learning Tiaevmginssumssus ouusindomiiaenanestuanuaulaomeyana amalmannisd
d1usal (engagement) g4 illevendsnguilmanglaogsrnd wararaussgslalumaiumdlaosnsd
UsEANE N NINNNUNERNE SULUUYDANAI DA N (Zhang & Lu, 2022)

Msmanavieaieauy TikTok ?Niﬁy%’umiaau%’uﬁLﬂum%"mﬁaa;ﬂqLLsﬁfJ’umah (inspiration-driven
marketing) fid1dy Tneglrnudndndulafunsannissifloanuiineaiisn $smems nsiums
WUU 1 9u vieuvammeudisafigninauslusuuuy “reumuniaiiies” (storytelling content) dataeiadu
mamﬁmzmm%ﬁﬂamﬂLﬁu‘mq (Kang & Gretzel, 2020)

SniasunuImves TikToker nianiolAaINBNUTE) dudadeddgivstuindeunginssunis
noaiien ImaﬁgammmﬁumiﬁmL%aﬁawia?’“nﬁLﬂuﬁiimna \wfene uaziiaueUsraun1saiaiaanna
Tawadandyouuusai eeenanaosiuuian influencer marketing Eieh ﬁu’%‘lmﬁuuﬂﬁm%%@m
mm%%ﬁﬁmmmmaaa (credibility) fAuideannay (expertise) wazdiauveune (attractiveness)

INNNABRUTURIAEATY (Freberg, Graham, McGaughey & Freberg, 2011)

5. NTUKUIAANITIVY

nseuwIRANITIfelosutsaruduiussemansul siitinanonszuauntsiadulavesiiina
TikToker ¥estinnaafivaz1ilnengu Generation Z TngUsznounefiuUsnu fudsmu wasiauusniu
veyaiiuguvesypoULUUABUIITITIBesATIlanengAnssunveaiivvenguiimne

faudsauusn A TadeUszansmaniuazdnumzmavoadiotlungy Gen Z dsUsznaums ang
wa 1elaneiiou MeTenaiieu n1svonfisaniuauaula sUuuuNeniisafiturey Ussannis
yeulen wazgiiduun veyawaivimuniidusudsesuisituguiiviglnalanuwnnaimednuas
yARBLALNGANTTINI NN TENTBIABULUVABUNIN T9D19asHARDIULUUNMIFURBUAENNINDUALDING
\ovnmavoaiieruuunanios TikTok

fudsauiiaes Ao wssgdlalunisindulaveadion Sauvadu 2 Shndn laun

1. armnaulavesaeumun Ysenaume wsgdaluamunrneilaneusznssduvadasados
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A

Volume3 Issuel (January — June 2026) | 39 3 atuil 1 uns1AY - JQuney 2569) 98



&

Journal of Innovative Management and Business Administration (JIMBA)

@

A

i
§

IM

NIENTUIANTIUMIIANTUALUSNITING W Inendesvdigiae

2. Arwndefioves TikToker laun ussgdlafiinannmdnuanieruntusioanues TikToker
aua3ila msdoasiiduiing mméﬁa%@;&aﬁgﬂ;@ﬁ uaUg1 wazUIEaUNITass iﬁmﬁﬁmauéﬁmmu
Femeifwsziuanudesiulunsinaule

ﬁ?LLUi%ﬂﬁaﬂﬁamaﬂLLiﬂgﬂﬁ]ﬁﬁ’mJ’]ﬁLﬁju fuusdasy fiamane nszurumsdnaulalunismeaiien
p1al TikToker Uuunanwesy TikTok Sua\‘maju Gen Z Fadufutsnuwesuide nsvuaunsiadulatl
azﬁauﬁqmi%’ug aruaula MaUssdiumaden warnsinauladumneimdilasudvinanaeumun

ANSNBNNLITNEWNS LAY TikToker

6. BANTUNITINY

6.1 Uszu1nsuaznauiaeens

n33%u5es BnSnaves TikTok nenszulunisindulanesiienves GenZ vilveidunsideds
Usuna Ty 3’%mizﬁuéhaéﬁqLLuummazmﬂ (Convenience Sampung)s'?%qLﬁumifﬁmL,Luulaimﬁ’ammﬁwmﬁu
(Nonprobability Sampling) Lﬁaﬂmﬂ%agaﬂ3zﬁmﬂsﬂixm‘mé’fnﬂéﬂl@iﬁmwmﬂ@lﬁ%’mﬁw vsesausmadn wels

1% v
[ YY) a o

Aty gidedmadlyitAunnnanguimegidlunsainlunsuiuiuiuuueu (faen Navedyyi, 2549)

fatiy MITlErLIANgNAIee9eeIUBY 384 AU FaazanunsaUszinun1seraslaell AnuRananliLiy 5%

¢ v v
v

fisvduamnderdiu 95% Woaruagmnluninfiununuteyaiay MynTeiveya §ise3stmunuun
YosnquiIBeeTILA 400 AY

6.2 winsfiofilelunside

dosnnnausesnsfenilegluriseny Gen Z fefiusraunsalumislsau TikTok Tasshnisifiu
voyanuLUUAsUnuenulatlusULuy Google Form dmslumnudanseadesmuiiolnuulangmeuiey
Ta91u TikTok wuudeuamsznaumemauaedauasUatedn 93 4 @u laun veyaussrinsaans
wazdnuairnisveaiisafifurey 1wy e 01y ela TeeReiou sULUUNMTMBNTIDY waglidiun

wsagdlafifinanenisdadulaniu TikToker Suuneanduussgdlamuion wasauamnidedo
yosButgIouTeT Tausdu 36 98 TruaTandiaam 5 sefu laununiiga 3 Uiunans ues uazuoy
fign Geusznoulume muaruualavesroumusUszneums wssgdalumsanadomitiinnunssdy
wlae ussgslanunisansreumualsznauninlvunauls ussgslasuiinvenisya/nsiaue
wsagdlalumuuvanlmmesreunun wisgslafidemmsatueuadlaauyana ussgdlaannislumada
mdiamefiuiiana wgdlannnisladsanawdornimdadunssua mummanndefiovesdurigous
psUsEnoume uisgslamuarudoiiovesdungiouiwes ussgdlaansuauginmunieauionves
TikToker

nssndulalunisveaileaniu TikToker Tuuwanslesy TikTok ves nqu GenZ Hdnwazidudinu
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M131991 1 NAIATIENVRYAATUATA F-test

Unstandardized | Standardized
Model Coefficients Coefficients t Sig. VIF
B. Std.Error Beta
(Constant) .028 .143 197 .844
PuMIETILEedAIIn s 003 | 032 002 090 | 928 |1.045
wlane (x,)
vqmmia;ﬂmaumuéﬂszﬂaumwsh; .040 .048 .038 .843 .400 3.409
wial (x,)
ﬁwuﬁﬂwmiwﬁ/miﬁ%aua (x,) 059 046 059 1.273 | 204 | 3.507
puplanlvesreue (x,) .036 .045 .033 794 428 2.943
pudlompsstumuadladuyara | 051 | 049 049 1000 | 299 | 3752
(Xs) -.032 .048 -.030 -.660 510 3.415
aunslamadiansinpefinfnnu -.042 046 -.042 -914 361 | 3.470
(x¢)
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Unstandardized | Standardized

Model Coefficients Coefficients t Sig. VIF
B. Std.Error Beta

aunslydsanamiternaimdady | 152 046 150 3.315 | .001** | 3.407
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TikToker (x,)

munwanvaduinsuazinisne 015 046 016 329 742 | 3.735
(%, 411 .043 421 9.479 | .000** | 3.275
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(x,,)
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UNaUD (x..)

X12

Waekue): gz = 0.775, Adjusted Rz = 0.768, D.W = 1.890, p<**0.01, *p<0.5
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)
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v A
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X10

Aa o

Uadpdu 9 erulveylunansdvswaniidudrAgnisedia

Y = 0.150 Xg + 0.119 Xy + 0.184 X0 + 0.421 Xy,
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undodte way Amdvary Sedlndunuuluuiiduungmansaiiiatutuinsindulatoaunuay
nssndulaumameaiie)

nadeulosiunguinginssuguilaa: nsugrdadafoniu aruguasteyaidadn (X,,) uas
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Wasulnitaonmslasandunisinarug: nagnsnismaiafivssauanuduialunianfangu Gen Z iy
TikTok lumasiuufinisasensruandosiuruginauiissesnaiier unnisiwufinnsiiaue Wewniid
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